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North American Energy Partners Inc. 
Fiscal 2008 Q2 Conference Call Script 

 
 
PARTICIPANTS: 

 
Kevin Rowand, Investor Relations, Manager 
Rodney Ruston, President & Chief Executive Officer 
Vincent Gallant, Acting Vice President and Chief Financial Officer 
Miles Safranovich, Vice President, Operations 

 
Operator: 
 
Good morning, ladies and gentlemen and welcome to the Q2 fiscal 2008 conference call. 
At this time, all participants are in the listen-only mode. The media may monitor this call in 
listen-only. They are free to quote any member of management but they are asked not to 
quote remarks from any other participants without that participant’s permission. I advise 
participants that this call is also being Webcast on the company’s website at nacg.ca. 
Following the presentation, we will conduct a question-and-answer session. At which time, 
participants are asked to press star one to register their question and if you should require 
operator assistance at any time, please press star zero on your touchtone phone. Also note 
that this conference is being recorded today November 15,  2007. 
 
And I would like to turn the meeting over to Mr. Kevin Rowand. 
 
Kevin Rowand: 
 
Good morning, ladies and gentlemen, and thank you for joining us on this morning’s call 
where we will discuss our financial results for the three and six months ending September 
30th 2007. Participating on the call are Rod Ruston, President and Chief Executive Officer; 
Vince Gallant, Acting Vice President, Finance & Chief Financial Officer; and Miles 
Safranovich, Vice President, Operations. Before I turn the call over to Rod, I would like to 
remind everyone that Siemens may during our prepared remarks or in the Q&A portion of 
the conference call with reference to management’s expectations or predictions of the 
future or forward-looking statements.  
 
All statements made today which are not statements of historical fact, are considered to be 
forward-looking statements. The business prospects of North American Energy Partners is 
subject to a number of risks and uncertainties that may cause material differences in our 
future results. For more information about these risks, please refer to our management’s 
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discussion analysis in our July 31 prospectus and our September 30th 2007 interim report 
which are available on SEDAR & EDGAR.  
 
As we mentioned on our last call, management will not provide any financial guidance. 
After our prepared remarks, we look forward to taking your questions but we ask that you 
pose one question at a time in order to give everyone an opportunity to speak. 
 
 At this time, I will turn the call over to our CEO, Rod Ruston. 
 
Rodney Ruston: 
  
Thank you Kevin, and good morning ladies and gentlemen. I am delighted to be speaking 
with you this morning. The second quarter was a period of growth and performance 
improvement for North American Energy Partners. In terms of business conditions, the ever 
expanding Alberta Oilsands and overall strength of the Western Canadian economy 
continue to generate very very good opportunities for us.  
 
We increased our presence in the core markets boosting a year-on-year quarterly revenue 
by 72% in the process and despite continuing cost pressures and increased investment on 
a number of internal initiatives that we are still working on, we were also successful in 
carrying our revenue growth through to the bottom-line.  
 
Our second quarter gross profit grew by 74% compared to a year ago. Consolidated 
EBITDA climbed 94% and we reversed our 4.8 million loss of a year ago ending the quarter 
with a net income of 2.1 million. I should also mention at this point that we are not actually 
comparing like with like in the net income result. The 2.1 million net income result for this 
quarter includes a newly required derivative calculation that adversely affects net income to 
the tune of around $5 million for the quarter. This non-cash negative calculation was not 
required prior to fiscal 2008 year.  
 
Our group profits reflect good performance in general coupled with a turnaround in our 
pipeline division. During the second quarter, we completed the last of our fixed price 
contracts and started the $185 million TMX Anchor Loop project for Kinder Morgan, 
Canada. 
 
We completed the last of our fixed priced contracts and started the $185 million TMX 
Anchor Loop project for Kinder Morgan, Canada. This project involves laying pipes from 
Hinton, Alberta through Jasper National Park and into British Columbia. Consistent with our 
revised pipeline contracting strategy, this is a cost plus contract and the project is 
proceeding very well. Miles Safranovich will give you a bit more on that later.  
 
Now, we look at the individual divisions. Our heavy construction and mining division 
performed particularly well in the second quarter. Continued demand growth in the oil 
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sands with contract, construction and contract mining services for both initial construction 
and ongoing oil sands operation has allowed us to expand our role as an industrial 
construction contract on projects for Albian and Suncor and to build our mining services 
during the quarter with extensive work performed for Albian, Syncrude, Canadian Natural 
and DeBeers. Results from our piling division also remain very strong with significant 
revenue growth of 57%.  
 
As we anticipated and forecast on previous calls, gross profit margin to this division 
decreased somewhat to a more sustainable 26%. Across the highlights of the quarter was 
the encouraging results from our pipeline division. As most of you are aware, this division 
struggled over the last few quarters as a result of fixed price contracts and challenging 
terrain and weather and changing scope resulting from losses being incurred on two jobs.  
 
Although we are still negotiating claims with our clients, and our second quarter results 
include further losses as one of these projects was finalized, the contracts are now behind 
us and we have moved on to the low risk TMX contract. The impact was immediately 
evident in our Q2 results with pipeline posting a major increase in revenue and a return to 
profitability after two consecutive quarters of loss.  
 
Overall it was an encouraging quarter and we foresee more profitable revenue growth as 
we continue to execute this project. Development of the Alberta Oilsands is continuing at a 
rapid pace despite recent changes in Alberta’s royalty rates. Some of our customers 
around the time of the announcement have indicated possible reductions in their oil and 
gas investment in Alberta as a result of the changes but to date, we are not aware of any 
likely impacts in our market.  
 
Given the long-term nature of the oil sands projects, the amount of capital already invested 
and the global oil demand and supply balance, we believe that there is limited risk of oil 
sands produces canceling, delaying or reducing the scope of their significant 
developments. This view is supported by recent increases in requests we have received for 
services under existing contracts with our major oil sands customers even after the royalty 
changes were announced.  
 
Overall, we expected our operating performance will continue to improve for the remainder 
of the year, as a result of a strong demand for our services and the positive impact of our 
productivity initiatives. I am now going to turn over to Vince to elaborate on the financial 
results. 
 
Vincent Gallant: 
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Thank you Rod, and good morning everyone. Firstly, just a reminder that all of our financial 
results are in Canadian dollars. I will focus my comments on our second quarter results 
which ended on September 30th in comparison to the comparable quarter last year. Our 
consolidated revenue increased 72% to 224 million with all operating segments 
demonstrating growth.  
 
All improvements were achieved in all divisions, most of the gain was driven by increased 
heavy construction and mining activity levels in the oil sand and by the initiation of the TMX 
pipeline project. Second quarter growth heavy construction and mining activity levels in the 
oil sands and by the initiation of the TMX pipeline project. Second quarter gross profit 
increased 74% to 35.2 million reflecting increased sales and slightly higher profit margins 
averaging 15.7%.  
 
This gross margin was impacted by higher project margins in the heavy construction and 
mining division but offset by increased costs on the now complete fixed price pipeline 
project and lower piling margin. Miles will elaborate in a few minutes on the details. 
Operating income was up 76% to 17.1 million and reflects higher G&A expenses as a result 
of professional fees relating to the secondary offering and additional costs relating to our 
continuing investment in stocks and other productivity improvement initiative.  
 
Net income increased to 2.1 million from a loss of 4.8 million last year reflecting increased 
gross profit offset partially by the new $5 million non-cash derivative financial instrument 
that Rod just mentioned. Consolidated EBITDA was up 77% in the quarter to 27.9 million.  
 
Capital spending for the quarter totaled 33.4 million of which 21.3 million we classify as 
growth and the balance of 12.1 million as sustaining capital investment. Note that we are 
planning to complement our capital spending this year with a balance of operating leases 
which varying terms to match the contract terms of new projects and the ever expanding oil 
sands market.  
 
During the quarter we also used our cash flow to repay our revolving credit facility. As at 
September 30, 2007, we had approximately $100 million of borrowing availability under our 
$125 million facility after taking into account the $25 million of outstanding and undrawn 
letters of credit to support performance guarantees in our customer contracts. Note that this 
amount of oil seeds was recently reduced by $5 million by our customers to impart to our 
improved financial condition since the IPO almost one year ago. 
 
You will note on our balance sheet that accounts payable is at a higher than normal level. 
This is due to continuing weakness in our procurement processes and controls and our 
inability to process and pay supplier invoices in a timely manner. This was compounded by 
a recent upgrade to our J D Edwards ERP system which resulted in processing delays. The 
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management is addressing this issue by allocating additional staff to effectively process 
supplier invoices and to implement additional controls to ensure all material liabilities are 
recorded. That summarizes our second quarter results.  
 
We will now turn the call over to Miles Safranovich, our Vice President of Operations to tell 
you about our divisional results.  
 
Miles Safranovich: 
 
Thanks Vince, and good morning everyone. As previously stated, we achieved growth in all 
three of our operating divisions. In our heavy construction and mining division, we 
increased revenue by 50% to 150 million and we increased gross profit by 68% to 21 
million with a 1.5% increase in gross margin to 14%.  
 
This significant growth reflects the high volume of work on our diverse range of projects. In 
the Canadian oil sands we continued to carry out overburden removal work at Canadian 
Natural Horizon Mine as we continue to ramp up on year 3 of our 10 year contract. Demand 
for our services also increased under a multiyear site services agreement with Albian and 
Syncrude, and we also continued to provide services at DeBeers Victor Diamond mine 
project in Ontario. 
 
In addition, we are relying on some of our new industrial construction projects during the 
quarter. As we mentioned in previous calls, we have secured a number of contracts where 
we serve as a general contractor in addition to performing specific project work.  
 
Some of our projects include Suncor’s Millennium Naptha Unit and Voyager projects, as 
well as the design build of the Albian Aerodrome, which we have recently completed. In 
fact, the official opening with senior Shell and North American representatives is tomorrow.  
 
Although, this general contractor type of work does not demand the same margin as pure 
construction work, it helps us build revenue, requires very little capital and holds strategic 
importance for us. Ultimately, it strengthens our competitive position because it brings us 
closer to the customer and allows us to deliver an even better product.  
 
Turning now to our piling segment, this division achieved a strong second quarter result 
increasing revenue by 57% to $42 million, but as a lower gross part of margin compared to 
year ago. Gross profit for the quarter was 11 million or 26.2% of revenue which is 
consistent with prior year levels.  
 
Our piling division continues to benefit from the booming commercial construction markets 
in Calgary in Hamilton and from our ability to support the construction projects of our oil 
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sands customers in both Fort McMurray and Hamilton. As we mentioned before, our 
pipeline division made a big comeback this quarter, as we wrapped up main line work on 
our final fixed price contract and got going on the new Kinder Morgan, TMX Anchor Loop 
project.  
 
I would just like to spend a few minutes talking about the TMX Anchor Loop project. You 
got to recognize that this is an extremely difficult project with confined right of way and tight 
working space, working close proximity to major highway and railway, difficult terrain and 
extensive environmental commitment. 
 
All these create unique challenges. This project is a world class project brought on by 
mountain sized challenges. It’s approximately 158 kilometers of 30 and 36 inch pipeline in 
one of the world’s most pristine locations. Through swamps, creeks, rivers, rocks, mountain 
and slopes, wind, sleet, and snow the pipeline goes.  
 
Placed within meters of the existing line installed in the early 50s, this project is being 
watched by everyone. The public as they drive by, the National Energy Board, Parks 
Canada, town folks of Jasper and Wilmot and let’s not forget the mountain sheep, elk and 
deer that are everywhere on the right of way.  
 
It sounds like a very exciting project and it is. The North America was chosen for this 
project because of our proven ability to work in challenging conditions and our ability to 
track and report our progress accurately and timely to our client and to our field personnel, 
so that we can use this information to make timely decisions. 
 
Again, we are very proud of this project and it is proceeding as planned. The second 
quarter pipeline revenues increased tenfold to $31 million. The division achieved a gross 
profit margin of 7.7%, which is lower than expected due to the fixed price contract costs so 
a very encouraging second quarter for all three of our divisions. 
 
Now turning to our equipment fleet, we continue to invest in new equipment during the 
quarter, including additional haul trucks, piling rigs, and other ancillary equipment. We are 
continuing to install GPS and condition based monitoring software on our heavy equipment 
and we expect to complete this initiative this year.  
 
Our ability to acquire heavy equipment has not been in issue at any point this year, 
although tire shortages in the larger truck sizes continue. We’ve seen some release in 
pricing on these tires just recently and we’re continuing to secure the tires we need to keep 
our fleet operating. Overall, we are very pleased with our second quarter divisional results 
and we anticipate continued growth in the third quarter. 
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As Rod mentioned, oil sands activity continues to accelerate and is driving demand for our 
mining construction services. Demand for piling services is also expected to remain high as 
a result of oil sands development and continued strong commercial and industrial 
construction activity in Western Canada.  
 
The outlook for the pipeline division is also positive as work continues on the TMX Anchor 
Loop project. That’s just one of several large pipeline projects currently in the works in 
Western Canada and we expect to be part of the bidding process as others come up 
pretenders.  
 
Overall, we expect our operating performance will continue to improve over the balance of 
the year as a result of the strong market demand for our services and a positive impact of a 
number of general initiatives focused on enhancing our performance.  
 
With that, I’ll now turn the call back to the operator to open the line for questions. 
 
 
Operator: 
 
Thank you, sir. Ladies and gentlemen, if you would like to ask a question, please press star 
one on your touchtone phone, and remember if you are using a speaker phone, it is 
preferable to lift the handset and then press star one. To withdraw a question it is the 
pound sign. Please press star one now, if you do have any questions. 
 
And our first question will now come from Jamie Cook of Credit Suisse. 
 
Jamie Cook, Credit Suisse: 
 
<Q>: Hi, good morning.  Rod, if you could just comment a little bit one on the pipeline 
division, we had another you know 2 million in I guess you know, one time cost there. From 
your commentary it sounds like most of the fixed price contracts are gone, but then as I 
read through your release, you said that there are other fixed price pipeline projects. I am 
just trying to get a feel for you know sort of what else is left in the pipeline on the fixed price 
contract. Are we done with it, I mean can we move to sort of more normalized margins in 
the pipeline business going forward? 
 
<A>: All gone and nothing left Jamie, except for us dealing with the two clients that where 
we made the losses and coming up to agreement on some settlement of getting the cost 
back, even though, it’s our fixed price contracts, we believe, we’ve got some entitlement to 
some compensation for areas where the find actually interfered with the way we were doing 
business. We don’t have any other fixed price contracts in place in the pipeline. 
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<Q>: Alright. Just for modeling purposes, as we look at the remaining six months of your 
fiscal year, should margins get back to a more normalized sort of teens level? 
 
<A>: More in the 15-16% type cost plus margin. 
 
<Q>: Okay, and then next can you just comment a little bit about you know, we keep talking 
about you increasing your role as a general contractor, so one can you talk about how 
much of that contributed to your revenue in a quarter and give, you know, last quarter we 
sort of nailed an 18%, I think gross margin, you know sort of over the long term and as you 
increase your role as a general contractor do you still think that is attainable or do you think 
we need to sort of change our margin assumptions? 
 
<A>: As we increase our role as a general contractor, you need to change your margin, 
bring it down a little bit. I can’t tell you the exact percentage that we are doing as a general 
contractor, but I can tell you that we’re working on quite extensively on Suncor’s site in two 
locations as a general contractor, and we have just done the airport as a general contractor 
for Albian so it is actually becoming quite a big slice of our work now. It will never take over 
from the other stuff, but you know we could see it building up into the sort of 10 or 15% of 
our revenue in the future. 
 
<Q>: Okay, so it’s more of a 15% to 16%. Is that a more normalized level that we should 
expect going forward? 
 
<A>: That would be about right, yes. 
 
<Q>: Okay. 
 
<A>: The margin that we get on the general contractor type work is sort of half that.  
 
<Q>: Okay. 
 
<A>: You’ve also got to remember you got to take into account the increasing impact of the 
CNRL contract on those as well. 
 
<Q>: And then lastly and I’ll get back in queue. Your revenue growth was much higher than 
we anticipated. I understand most of that was on the pipeline side but you still saw pretty 
good growth on the mining site prep and the piling side. When you originally talked about 
your fiscal year outlook for 2008 you thought growth should be in line with your fiscal year 
‘07. I guess given what you are seeing today it should be sort of increase that assumption 
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in, I mean, can you continue to grow, you know may be not 70% but in the 50 upwards then 
range on the top line. 
 
<A>: We certainly think that we are going to have a heavy workload during the third and 
fourth quarters. We had a lot of work already booked and in fact we are buying additional 
equipment but in addition to our buying additional equipment we’ve already gone out and 
got rental equipment ready to come in place at the time we’ll require it because we want to 
have our hands on that equipment given the known workload that we’ve got coming up so, 
may be you go out of the next two quarters may not hit the level that we did here but 
certainly we’ll be pretty good. 
 
<Q>: Alrighty. Thanks. I’ll get back in queue.  
 
Operator: 
  
Thank you and our next question will now come from Bert Powell of BMO Capital Markets. 
 
Bert Powell, BMO Capital Markets: 
 
<Q>: Right, thanks, G&A for the quarter. Can you just tell us what was in there. Am I right 
in assuming the full 2.8 million of the stock based comp and the loss on the right down so is 
that all in there? 
 
<A>: That’s right. The stock based comp is in that line and right now, but the professional 
fees relating to the secondary are in there. 
 
<Q>: Okay. How much is that? 
 
<A>: It was a little over 2 million, between 2 and 3 million. 
 
<Q>: Okay.  So if we look at the projects that you have underway in terms of efficiencies 
and all those kinds of things and back out what would be considered nonrecurring in the 
quarter, what’s a good number to use going forward for G&A here? 
 
<A>: What we’ve said before is that we believe we can recover the operating around about 
7% G&A. We believe we can ultimately bring that back down to more around about 5, 5.5. 
It’s going to take us about a year also to do so. The sort of projects that we’re still 
undertaking is obviously stocks so we’ve got a lot of consultancy in consulting power in 
them so on getting ourselves towards stocks compliant. We’re also still doing some quite 
significant upgrades of our IT system which is also requiring some significant consulting 
horsepower and as we mentioned earlier we have a bit of an issue in getting our payables 
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out. We are very very confident by the way that we have identified and accrued all costs 
and everything else related to that is just simply a case of getting the invoices paid to our 
suppliers and have that as well has taken some increased horsepower of people to process 
and people for detecting controls which ultimately once we get the system in place that we 
require, which we are building at the moment that will go away as well. So it’s going to take 
a little bit of time as I have said before, we are a private company that is going public and 
grown at the rate of 30+ % per year so, we are doing a fair bit of catch-up type installation 
of proper controls across the business. 
 
<Q>: Okay, in the pipeline, how much of revenue this quarter was TMX? 
 
<A>: Yes. Virtually all of it I would think. 
 
<Q>: Okay. So that looks like it’s come on a lot stronger in this quarter than perhaps initially 
was expected? 
 
<A>: Yes, the program was actually accelerated a little bit, it was delayed actually. It was 
delayed for a period while some final approvals were put in place and once the project got 
going then it’s actually moved faster than was originally planned. 
 
<Q>: Okay and same kind of a question on the heavy construction for the CNRL. How 
much was that in the quarter? 
 
<A>: Don’t know exactly. The way he is weighted (ph) count CNRL is it’s a 10 year $1.2 
billion contract in the round figures and we are in year 3. It started off at about 60 million, it 
will ultimately build up to about 150 million in revenue per year. 
 
<Q>: Okay. 
 
<A>: Pretty much equal. You could virtually say equal third quarter so. 
 
<Q>: Okay, so kind of 25 million would be the number? 
 
<A>: Yes. It does seem to build up now at the moment yes. 
 
<Q>: Okay and last question, and I’ll get back in queue is just or CapEx plans for this year. 
You’re certainly bullish with respect to your outlook, Rod, what do you think you’re going to 
do for the year and may be if you have some view in terms of heading into fiscal ’09. Could 
you give us some guidance in terms of your equipment needs? 
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<A>: Cash CapEx expenditure for the year is pretty much done and you know won’t be a 
real lot more of that as was indicated to you by Vince how capital equipment acquisitions 
will be likely done through releasing from now on. We will have some about 10 trucks 
arriving over the late second quarter through the third quarter period that we’ve already 
acquired, they are all going to be leased and some additional ones, another few will come 
in early next year. 
 
<Q>: Those are all the Hitachis? 
 
<A>: No. These are Cat trucks that we’re buying. 
 
<Q>: Okay and you’re still on track for H5000s? 
 
<A>:The EH5000s we’re reviewing in relation to some reliability issues that we are having, 
we are working with Hitachi Y-Jacks to identify what the key issues are with those and but 
what we do know is that we’ve got a side of a shovel being built at the present time onsite, 
you know we’ve got a second one that we’ll be getting in December next year and so as 
part of the Canadian Natural Overburden contract, we’ll be building up the truck fleet to 
service both of those shovels. 
 
<Q>: So you’re not going to believe me the point but the 10 Cat trucks to replace what 
we’re supposed to be 10? 
 
<A>: No. 
 
<Q>: No? 
 
<A>: No. 
 
<Q>: Okay, thanks. 
 
Operator: 
 
Thank you. Ladies and gentlemen, if there are any additional questions please press star 
one on your touchtone talk phone. And our next question will come from Matt Duncan of 
Stevens Inc. Please go ahead. 
 
Matt Duncan, Stevens Inc.: 
 
<Q>: Hey guys. This is Jack. I came on the phone for Matt’s sake. How are you all doing? 
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<A>: Great. 
 
<Q>: Great. Congrats on a great quarter. I was wondering if you could talk a little bit about 
revenues going forward for the Kinder Morgan job. Should that remove some of the 
lumpiness from the pipeline segment on a quarterly basis? 
 
<A>: Yes, Jack, it will most definitely. 
 
<Q>: Okay. 
 
<A>: The Kinder Morgan project because of where it’s located is not as seasonal as what 
you get in a pipeline project that’s on the flat northern plains of Canada. 
 
<Q>: Okay. 
 
<A>: So it allows us to work in some areas a bit more through the summer period than you 
would otherwise do. 
 
<Q>: Okay. Great and one last question on your tax rate. I notice it was up this quarter. I 
wonder if you could give some color on the cause for that and how shall we model that 
going forward? 
 
<A>: Jack, the impact of that derivative. 
 
<Q>: Okay. 
 
<A>: Is causing that result so, it’s you know it should be more or less a normal tax rate 
except for that. 
 
<Q>: Okay. Great, I’ll turn back in queue. Thank you. 
 
Operator: 
 
Thank you. Our next question will come from Garoud Noriam of BlackRock. Please go 
ahead. 
 
Garoud Noriam, BlackRock: 
 
<Q>: Hi. I want to just follow-up on the length of the shovel that you guys are having built. 
When it’s currently you know being constructed or expected to be finished and then on the 
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second one, I thought previously you guys had been expecting that kind of mid-yearly and I 
think you said December now? 
 
<A>: It was always in the original plan and now it is already a year apart and the first shovel 
is due to be operating early January. 
 
<Q>: Early January now. Okay and then on… 
 
<A>: Which was as expected. It was always planned for early January. 
 
<Q>: Okay. On the kind of accounts payable side and the controls. What kind of cost is that 
to you to kind of you know fix what’s going on there and what timeframes? 
 
<A>: The cost is all about additional people having to go through and basically do things 
manually. At the present time I can’t tell you the exact cost but you know we have probably 
10 people out there working solidly on processing invoices at the present time when at a 
later date, actually there might be even more than that, at a later date a lot of those will go 
away and the process will become more efficient. Basically, what we have done in very 
very simple terms is we put in a procurement system. The procurement system that we 
installed was installed on our JD Edwards ERP base which is a very good sound system 
that is used by a lot of the construction industry but we went a little bit overboard on the 
controls and really caused ourselves a bottleneck that because of the number of invoices 
that we get in any one week we need to work through that bottleneck and at the same time 
go through fixing the process so that we can improve the efficiency of it. Timing wise, we 
expect that by the end of this financial year we’ll have everything flowing through that area 
quite well. 
 
<Q>: Okay, and has the cause I mean, I guess other than some probably consternation 
with suppliers any other issues? 
 
<A>: No. We had a few suppliers that weren’t as happy as they had been in the past. They 
are all happy again now, we talked to them, we take them in, we’ve kept them informed on 
the exactly what the issue is but in particular we made sure that they are all understanding 
that it is not a financially issue to us, not a cash issue or anything like that. It is just a 
business process that we are trying to fix up in amongst other business processes that we 
are fixing up as well.  
 
<Q>: Ok and then just lastly and you guys addressed it a bit in the release and someone on 
the call but as far as the change in the royalty scheme up there, it is your best assessment 
that nothing is likely to change with customer projects or you just haven’t heard of anything 
so far? 
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<A>: Certainly in anything large that’s been constructed at the present time, I would be 
confident to say no change. In large in coming on in the future if the fundamentals of the 
business were reasonable and sound before the royalty change then I believe the royalty 
change will still result in the fundamentals of that business being reasonable and sound 
now and there is no reason why they won’t go ahead. If there’s one or two that were on the 
fringes in the pride of the royalty change then may be they won’t go ahead, but certainly it 
wouldn’t be entirely because of the royalty change. A good example is Forthills has 
announced that they’ll be proceeding and they’ve announced that that’s a large project that 
it’s been announced since the royalty change. 
 
<Q>: Great, thank you.  
 
Operator: 
 
Thank you and next we have a follow-up question from Bert Powell of the BMO Capital 
Markets. 
 
Bert Powell, BMO Capital Markets: 
 
<Q>: Thanks. Just want to go back to the pipeline for a second, just looking at the 
seasonality in the business internal layer in the TMX contract, last year fourth quarter was 
pretty strong relative to the year ago quarter just in terms of looking how the second half 
plays out. Can you give us a sense of what the relative strengths should be ex-TMX in the 
second half of this year compared to last year?  
 
<A>: I can’t tell you the exact dates, but what I can tell you is that the TMX  project is being 
done in a series of stages that are largely guided by the environmental requirements and 
the weather issues of what you get high in the mountains, so for example in some places 
we need to be at a specific location in order to be past there, everything done and out of 
there before the various animals start crossing a regular crossing then so we’ll push that 
piece then for some other reason we might stop for a short period of time and then we will 
go ahead and push another piece. It will still be a little bit lumpy but it’ll be a lot smoother 
than what you’re seeing in the pipeline division in the past.  
 
<Q>: Right, but if we back out TMX relative to last year when you weren’t doing TMX, if I 
look at the strength in the pipeline for revenue perspective in the fourth quarter  
was pretty strong relative to the year ago and even Q3 was fairly strong, so I am trying to 
do is, or what I am trying to assess is excluding TMX year over year is there a contract 
that’s finished that we are not going to see in the Q3 and Q4 this year that we had last year.  
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<A>: In the pipeline division. 
 
<Q>: Yes. 
 
<A>: The only contract that we are executing in the pipeline division is the TMX project.  
 
<Q>: Okay. 
 
<A>: That project is taking all our resources, it has upward of 425 employees on that. It has 
ever piece of pipeline equipment we have got and pipeline equipment that we have rented 
from various other places in particular if any to carry out that project. It is a big project.  
 
<Q>: Okay, so there is no other kind of collateral pipeline work that happens out of the oil 
sands projects in the third and fourth quarter.  
 
<A>: No. 
 
<Q>: That’s great, Rod. Thanks.  
 
Operator: 
  
Thank you. Next we have a follow-up question from Matt Duncan of Stephens Inc. 
  
Matt Duncan, Stephens Inc.: 
 
<Q>: Hey guys. It’s Jack again and one last question. When is this phase of the TMX 
project scheduled to be completed?  
 
<A>: This phase is scheduled to be completed spring this year. We will be doing mainline 
for another month and a half or so and then we will be getting into the river crossing so as 
the rivers dry up in a month.  
 
<Q>: Okay, so the phase that, 
 
<A>: The Jasper side. 
 
<Q>: Okay, it says that should end in spring ’08.  
 
<A>: Yes 
 
<Q>: Okay, great. Thanks. 
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Operator: 
 
Thank you. Ladies and gentleman if there are any additional questions please press star 
one on your touchtone phone. And currently we have no other questions. I apologize we do 
have a question from Tatiana Tiberdoo of Clear Bridge Advisors. 
 
Tatiana Tiberdoo, ClearBridge Advisors: 
 
<Q>: Yes, hi. 
 
<A>: Tatiana, how are you today?  
 
<Q>: I am good. I just wanted to follow-up on the pipeline division and see whether what’s 
your view on any future projects that you might get. You said that you were in a bidding 
process right now for some other pipeline projects. Can you just give us some color in 
terms of timing of those future projects or whether we should watch out for certain 
milestones? 
 
<A>: Tatiana, we are not in the bidding process for other pipeline projects at the present 
time. We just know that there’s potentially going to be some other ones come up, we’ll keep 
our eye on those as to whether we wish to bid for them or not and certainly if there’s some 
of the smaller ones we’ve got we can have the capacity we couldn’t immediately take on 
another large one at this point in time. The TMX pipeline that we are doing is the first half; 
actually I’d say probably the first third of the total pipeline that will ultimately go right down 
to Vancouver. We see ourselves in a very good position to carry on from the end of the 
current TMX pipeline that we are putting in and continuing to that second phase. At this 
stage they don’t actually match up this, there’s about a 6 month gap between the 
completion of one in the start of the other that we’ll certainly be working closely with the 
Kinder Morgan. Kinder Morgan and North American have an extremely good working 
relationship both between ourselves and I’ve got to say a very good working relationship 
with Parks Canada. As a result of that yes, we believe we can continue that relationship 
through to ongoing projects in the future.  
 
<Q>: But if there is a gap as you said if there is a 6 month gap is it fair to assume that you 
will be able to pick up sort of a normal workflow of all the pipeline projects? 
 
<A>: I’ve got to say it very much depends on what’s on the go at that time. There is a lot of 
pipeline projects mooted to be coming up. If there is a 6 months gap then we will certainly 
take a shot at it filling any gap that we’ve got in the pipeline to be, well there’s certainly now 
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nothing that we are bidding on at the present time that we would need to bid on the present 
time to fill that gap. 
 
<Q>: Okay, thank you. 
 
Operator: 
 
Thank you. And at this time sir, we have no other questions. 
 
Rodney Ruston: 
 
Okay. Well I want to thank everybody for joining us on the conference call. As I said earlier, 
we are very pleased with the way the company is going. We are very pleased with this 
second quarter. We certainly see a continued build-up through the year and I look forward 
to talking to you all again in the near future. One thing that I didn’t mention in my talk which 
I probably should mention and I’m surprised I didn’t get a question, Vince is our acting 
CFO. We are working very closely and I do expect to be able to announce the appointment 
of a CFO hopefully before Christmas.  
 
Thank you very much everybody for coming and joining us and we’ll talk to you at the next 
quarter. 
 
Operator: 
 
Thank you. Ladies and gentlemen, this does conclude your conference call for today. Once 
again thank you for participating and at this time we ask that you please disconnect your 
line. Have yourself a great day.  
 
 
 
 
 
 
 
 


